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BUILDING SIZE
8,114 SF

AVAILABLE SF
3,737 SF
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OVERVIEW

1040 Texan Trail

FOR LEASE

PROPERTY OVERVIEW

1040 Texan Trail is medical/general office building located in the 
heart of Grapevine with great visibility off Texan Trail. 

This facility contains one move-in ready, beautiful, 2nd generation 
medical/office space that can be available within 60 days.

PRICE
CALL FOR PRICING



Move-in ready office space.

2nd generation medical/office space.

Great visibility off Texan Trail in Grapevine, Texas.
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FEATURES



1040 Texan Trail
Grapevine, TX 76051

MedCorePartners.com

DEMOGRAPHICS

1040 Texan Trail

FOR LEASE

1.11%

1  M I 3  M I

Population

Households

Average Age

Median HH Income

Population Growth
2022-2027

Household Growth
2022-2027 

DEMOGRAPHICS 

5,525

2,806

38.5

$87,964

-0.32%

-0.32

27,633

12,348

37.7

$84,931

.04%

.13%

35W

35E

35E

635

63530

30

75

75

114

190

360

289

114

ARLINGTONARLINGTON

IRVINGIRVING

PLANOPLANO

CARROLLTONCARROLLTON

GARLANDGARLAND

GRAPEVINE

DALLAS
H

SOUTHLAKE



1040 Texan Trail
Grapevine, TX 76051

MedCorePartners.com

AERIAL VIEW

1040 Texan Trail

FOR LEASE

AREA AMENITIES



For Leasing Information!

MedCorePartners.com

Michael Collins

Managing Director of Brokerage
mcollins@medcorepartners.com
214.244.2278



Approved by the Texas Real Estate Commission for Voluntary Use

Texas law requires all real estate licensees to give the following information about brokerage services to prospective buyers, tenants, sellers and landlords.

I N F O R M AT I O N  A B O U T  B R O K E R A G E  S E R V I C E S

TYPES OF REAL ESTATE LICENSE HOLDERS:  

• A B RO K E R  is responsible for all brokerage activities, including acts   

 performed by sales agents sponsored by the broker.

• A SA LES AG E NT  must be sponsored by a broker and works with clients on  

 behalf of the broker.

A B ROKE R ’ S M I N I M U M DUTI ES R EQU I R E D BY L AW  

(A client is the person or party that the broker represents):  

• Put the interests of the client above all others,  including the broker’s own  

 interests;

• Inform the client of any material information about the property or   

 transaction received by the broker;

• Answer the client’s questions and present any offer to or counter-offer   

 from the client; and

• Treat all parties to a real estate transaction honestly and fairly.

AS AGE NT FOR OWN E R (S E LLE R /L AN DLOR D) :  

The broker becomes the property owner’s agent through an agreement with the 

owner, usually in a written listing to sell or property management agreement. An 

owner’s agent must perform the broker’s minimum duties above and must inform 

the owner of any material information about the property or transaction known by 

the agent, including information disclosed to the agent or subagent by the buyer or 

buyer’s agent.

AS AGENT FOR BUYER/TENANT:  The broker becomes the buyer/tenant’s agent 

by agreeing to represent the buyer, usually through a written representation 

agreement. A buyer’s agent must perform the broker’s minimum duties above and 

must inform the buyer of any material information about the property or transaction 

known by the agent, including information disclosed to the agent  

by the seller or seller’s agent.

AS SUBAGENT:  A license holder acts as a subagent when aiding a buyer in a 

transaction without an agreement to represent the buyer. A subagent can assist the 

buyer but does not represent the buyer and must place the interests of the owner 

first.

AS AGE NT FOR BOTH - I NTE R M E DIARY:  

To act as an intermediary between the parties the broker must first obtain the 

written agreement of each party to the transaction. The written agreement 

must state who will pay the broker and, in conspicuous bold or underlined print, 

set forth the broker’s obligations as an intermediary. A broker who acts as an 

intermediary: 

• Must treat all parties to the transaction impartially and fairly;

• May, with the parties’ written consent, appoint a different license holder  

 associated with the broker to each party (owner and buyer) to communicate  

 with, provide opinions and advice to, and carry out the instructions of each  

 party to the transaction.

• Must not, unless specifically authorized in writing to do so by the party,   

 disclose: 

 • That the owner will accept a price less than the written asking price;

 • That the buyer/tenant will pay a price greater than  the price submitted in  

  a written offer; and

 • Any confidential information or any other information that a party   

  specifically instructs the  broker in writing not to disclose, unless required  

  to do so by law. 

TO AVOI D DI S PUTES , ALL AGR E E M E NTS B ETWE E N YOU AN D A B ROKE R 

S HOU LD B E I N WR ITI NG AN D CLEAR LY ESTAB LI S H :  

• The broker’s duties and responsibilities to you, and your obligations under the  

 representation agreement.

• Who will pay the broker for services provided to you, when payment will be  

 made and how the payment will be calculated.

LICE N S E HOLDE R CONTACT I N FOR MATION :  

This notice is being provided for information purposes.  

It does not create an obligation for you to use the broker’s services. Please 

acknowledge receipt of this notice below and retain a copy for your records.

Texas Real Estate Brokers and Salespersons are licensed and regulated by the Texas Real Estate Commission (TREC). If you have a question or complaint 

regarding a real estate licensee, you should contact TREC at P.O. Box 12188, Austin, Texas 78711-2188  (http://www.trec.texas.gov)

Buyer, Seller, Landlord or Tenant initials Date

Licensed Broker/Broker Firm Name          License No.               Email Phone

MEDCORE PARTNERS                            482468     kyle@medcorepartners.com (214) 443-8300


